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S A C R A M E N T O
W E L C O M E
On behalf of the professionals at CB Richard Ellis we are 
pleased to provide you a copy of our Market Outlook for 

2006. The Market Outlook publication 
and companion Forecast presentation have 
become a Sacramento tradition in the real 
estate industry. For over 20 years, we have 
been producing this Outlook in an effort 
to provide our clients the highest level of 
intelligence available in the marketplace. 
Our local offices in Sacramento and Roseville 
house over 90 sales professionals and offer 
a full range of real estate services including 
brokerage, asset services, mortgage banking, 
valuation services, project management and 
lease administration. We support our sales 
professionals with state-of-the-art technology, 
the latest GIS mapping capabilities, superior 
information and graphic design services, and 
an in-house production center. 
CB Richard Ellis, the world’s largest real 
estate company, is proud to have served the 
Sacramento area since 1952. Now with a total 
workforce of more than 14,000 employees 
and locations in 49 countries worldwide, 
our Sacramento offices have negotiated and 
closed over 1,000 sale and lease transactions, 
with consideration valued at approximately 
$2.5 billion in 2005. We would like to thank 

you for the opportunity to work with you this past year and 
look forward to continued opportunities in 2006.

Sincerely,

Alan Gianini
Senior Managing Director of Brokerage
Sacramento Region

Iris Andre
Managing Director of Asset Services
Sacramento Region

A R E A

Alan Gianini

Iris Andre

Pictured from left to right: Esquire 

Tower at the K Street Mall in Downtown 

Sacramento; “Cosmos” at Sculpture 

Park in Roseville; and the Tower Bridge 

over the Sacramento Riverfront.

David Brennan

David Brennan
Managing Director of Brokerage
Sacramento Region
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The Greater Sacramento Region 
consists of El Dorado, Placer, 
Sacramento and Yolo counties, and 
is home to the capital of the State of 
California. It is one of the most dynamic 
regions in the state, as well as one of the 
fastest growing major metropolitan areas 
in California. The region is also the hub 
of population and employment activity 
for the Central Valley. 

The area’s population count is estimated 
at roughly 2.1 million people. This figure 
has increased by 140,000 residents 
since 2000, and is projected to reach 
a total of 2.4 million by 2010. Rapid 
growth can be partly attributed to the 
region’s economic stability. Employment 
numbers have grown by 18,000-20,000 
jobs per year since 2000, ranking 
the region 11th among the nation’s 
hottest job markets. Government 
employment equals ±26% of the total 
employment base, while the private 
sector has demonstrated strong growth 
in areas such as government advocacy, 

insurance, health care, financial service 
providers and law. Population growth 
continues to outperform the state as 
a whole, in part due to the area’s 
concentration of higher education 
opportunities, varied and stable 
economic landscape, central geographic 
location, and relatively affordable 
housing in comparison to other 
California metropolitan areas.

The Sacramento Region’s diverse and 
recession resistant economy has made 
it a premier target for investors, as 

S A C R A M E N T O
well as developers. Businesses find the 
environment attractive due to affordable 
land prices, reasonable rents, superior 
transportation facilities, and a skilled 
labor force. The region’s proximity to the 
San Francisco Bay Area, Lake Tahoe and 
the Napa Valley adds to the quality of 

life offered to its residents.

Data Source: SACTO (Sacramento Area Com-
merce and Trade Organization), 2005.

Pictured from left to right: the California State 

Capitol, and the California State Fair at CalExpo in 

Sacramento. Below from left to right: the Roseville 

Civic Center, and the historic Tower Theater on 

Vernon Street in Roseville.

S U R R O U N D I N G
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CB Richard Ellis
Local Offices

Sacramento Downtown
555 Capitol Mall, Suite 100
Sacramento, CA 95814
916 446 6800 Tel
916 446 8750 Fax
www.cbre.com/sacramentodt

Roseville
1512 Eureka Road, Suite 100
Roseville, CA 95661
916 781 2400 Tel
916 781 4870 Fax
www.cbre.com/roseville

Stockton
1776 W. March Lane, Suite 170
Stockton, CA 95207
209 476 7800 Tel
209 476 2960 Fax
www.cbre.com/stockton

Fresno
10 River Park Place East, Suite 105
Fresno, CA 93720
559 433 3500 Tel
559 433 3537 Fax
www.cbre.com/fresno

Reno
5190 Neil Road, Suite 460
Reno, NV  89502
775 823 6999 Tel
775 823 6990 Fax
www.cbre.com/reno

indicates CBRE office

http://www.cbre.com/sacramentodt
http://www.cbre.com/roseville
http://www.cbre.com/stockton
http://www.cbre.com/fresno
http://www.cbre.com/reno
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Pat Cummings
Industrial Specialist

I N D U S T R I A L
Pat Cummings specializes in industrial sales 

and leasing in the Sacramento area. In the past 

20 years, he has been involved in over 600 

leasing, sales and build-to-suit transactions, 

totaling over 9.8 million square feet. Pat 

earned a Bachelor’s degree in Business 

Administration locally from California State 

University, Sacramento. After two years of 

globe-trotting, Pat decided that the Sacramento 

area was the best place in the world to work 

and raise a family.

2 0 0 5  O V E R V I E W
• 2005’s net absorption of 4.9 million square feet more than 

doubled 2004’s 1.8 million square foot total.
• Vacancy dropped to 9.7% from 10.7% a year ago.  This is 

the lowest figure since 2001 when vacancy was at 9.5%.
• Leasing activity in large “Big Box” distribution buildings 

increased 346% over 2004.
• Investment sales of industrial properties remained bullish with 

cap rates for institutional grade properties averaging in the 
mid-six percent range.  

• Indoor storage for boats and RV’s resulted in leases of 
131,000 square feet in West Sacramento, 80,000 square 
feet in McClellan Park, and a 108,000 square foot 
expansion in Roseville.
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VA C A N C Y  R AT E
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2 0 0 6  F O R E C A S T

O U T L O O K  F O R  2 0 0 6
• Overall vacancy will remain under 10% and continue to 

drop due to healthy leasing activity and a slowdown of new 
construction. 

• New construction will slow due to a scarcity of entitled land 
plus overall costs increasing faster than lease rates.

• As construction slows and vacancies drop, lease rates for 
warehouse/distribution space will creep upward from the 
current average of $.31 NNN.
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Randy Getz
Senior Vice President

I N V E S T M E N T S
Randy Getz is an investment specialist engaged 

in the marketing of office, industrial, retail, and 

single tenant, net leased properties. Prior to 

joining CB Richard Ellis, Randy was a partner 

in a general civil practice. Randy has received 

numerous sales awards and frequently has 

been the Outlook speaker for the Sacramento 

and Central Valley regions.  He has also 

addressed such groups as the NAIOP and 

BOMA on the subjects of investments and 

investment analysis. Randy has been honored 

by the Sacramento Association of Commercial 

Real Estate, which named him the Investment 

Broker of the Year for both 2002 and 2003, 

and the winner of the Broker’s Choice award 

for 2004. Randy also earned membership 

in the distinguished Colbert Coldwell Circle, 

an honor bestowed on the top 3% of all CB 

Richard Ellis producers for 2002, and was in 

the Top 200 for both 2003 and 2004.

2 0 0 5  O V E R V I E W
• The resale environment for office, industrial, retail and single 

tenant, net leased properties was, yet again, remarkably 
robust and active. The usual suspects acted as enablers this 
past year: historically low interest rates, a perception that 
there are few viable alternatives for most investors to even 
aggressively-priced commercial real estate, a resulting super-
abundance of capital seeking a finite number of buying 
opportunities, and on-going tax-deferred trade activity.

 • Rising construction material costs, a shortage of available 
land at what was once considered reasonable, or normal 
pricing, and a consistent enthusiasm for acquisition 
allowed buyers to justify unit values which would have been 
considered the height of folly only three years ago.

 • Capitalization rates were remarkably low—stabilized assets, 
especially retail, were generating purchaser activity when 
priced at sub-six percent rates. Industrial properties, if well-
leased, were capable of generating similar low yields. Office 
buildings routinely traded at seven percent caps, with no 
provision in the underwriting for a vacancy and collection 
loss allowance or structural reserves.

<< BACK TO CONTENTS
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O U T L O O K  F O R  2 0 0 6
• We do not anticipate any meaningful changes in the salutary 

conditions which have almost seemed to become the norm 
over the last three years. True, interest rates will continue to 
rise, but their effect on cap rate creep will be largely offset 
by on-going and steady buyer demand for assets of all types. 
Absent a real and meaningful improvement in alternative 
repositories for investment, commercial real estate will stay 
as attractive tomorrow as it is today.

 • Single tenant, net leased deals will see their pricing more 
closely track interest rates.

 • Stabilized office and industrial buildings will continue to 
trade in the seven percent range, while retail, if attractive 
and possessed of a persuasive story as to location, rent roll, 
or both, may capture even more aggressive pricing in the 
low- to mid-six percent cap rate range.

2 0 0 6  F O R E C A S T
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Pete Nixon
Senior Vice President

L A N D
Pete Nixon is a Senior Vice President based in 

CB Richard Ellis’ Roseville office. Since Pete 

joined the Roseville office in 1988, he has 

assisted buyers and sellers in over 250 land 

sale transactions. His clients run the gamut 

from land speculators to end-users and from 

long-time land owners to public entities. Pete 

has negotiated land sales of retail, office, 

industrial and residential properties. In 2002, 

Pete was awarded the Land Broker of the Year 

by Sacramento’s Association of Commercial 

Real Estate (ACRE). His career includes the sale 

of well over 10,000 acres from throughout 

the Sacramento area. Pete was raised in 

Sacramento and received his Bachelor’s 

Degree from U.C. Berkeley.

2 0 0 5  O V E R V I E W
• Sacramento land and home sales did it again in 2005, 

capping off a seven year housing run. The market appears 
to have finally peaked in the 3rd quarter when average new 
home prices nearly broke the $500,000 barrier.

• The Sacramento region continued to struggle to deliver an 
adequate amount of new housing to meet our projected 
population growth even though new home sales had a fifth 
strong year. 2005 saw ±16,000 new home sales.

• 2005 was a year of huge land sales. The size of many deals 
were staggering, and land values climbed to record levels 
once again by increasing 10-15%. Average new home 
pricing rose even as builders introduced higher density 
detached and attached housing product in an attempt to 
remain affordable.
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H O U S I N G  A F F O R DA B I L I T Y  ( S E P T E M B E R  2 0 0 5 )

Source: California Association of Realtors
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O U T L O O K  F O R  2 0 0 6
• 14,000 new homes will sell next year.
• Average new home prices to dip slightly to $485,000.
• Interest rates will remain stable.
• Land prices will stay strong.
• Builders will continue the trend toward higher density housing.

2 0 0 6  F O R E C A S T
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2 0 0 5  O V E R V I E W  ( C o n t . )
• Housing affordability fell again due to price increases in 

virtually all components of new homes and as interest rates 
finally moved up from historic lows.
• 49% of people in the U.S. can afford a median priced 

home.
• 20% of people in the Sacramento area can afford a 

median priced home.
• 15% of people in California can afford a median priced 

home.
• SACOG’s “preferred alternative” of higher density 

housing began to play out, marking what could become a 
fundamental shift away from Sacramento’s traditional lower 
density neighborhoods of the past.

• Sales of condominiums and housing will have likely tripled in 
2005, over 2004 sales, at over 3,000 units.  This trend will 
continue driving down statistical values of new home sales 
overall.

(Slightly Lower)
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Marc Ross
Associate

S A L E S  V O LU M E

M U T L I - H O U S I N G
As an associate for CB Richard Ellis on the 

Deloney-Dailey Multi-Housing team, Marc 

Ross specializes in the marketing and sale of 

multi-housing investments for both institutional 

and private capital clients. Since joining the 

team in March 2003, Marc has worked on 

over 45 transactions totaling $845 million 

in consideration and over 9,000 units.  In 

addition to earning a CFA charter, Marc 

received an MBA from the University of 

California, Davis, and a Bachelor’s degree in 

Economics from Rhodes College. 

2 0 0 5  O V E R V I E W
• The vacancy rate dropped to 5.7% in the 3rd quarter from 

6.4% the previous quarter. This represents the fourth such drop 
in the last five quarters, signaling a strong recovery from the 
soft market of 2004.

• By year-end Multi-Housing investment sales in 2005 will 
exceed $1.3 billion–almost twice the record level set last year.

• Pricing indicators are at all time highs across the board.  
Capitalization rates have furthered their descent of recent 
years and the average price per unit has doubled since 2001, 
topping $100,000 this year. 

• Sacramento caught condo fever in 2005 with over $100 
million in condo conversion deals. Owners of several more 
apartment properties are pursuing condominium entitlements.  

• After delivering over 4,000 new apartment units last year, the 
most since the 1980s, 2005 saw new construction drop to 
just under 3,000 units.  
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3  Y E A R  S N A P S H OT (year-end)  
 2003 2004 2005

10Y Treasury 4.27% 4.23% *4.49%

Cap Rate 7.28% 6.41% 5.76%

Avg Price/Unit $72,435  $81,165  $103,875 

$ Sale Volume $623K $683K $1.3B

*As of December 6, 2005.
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O U T L O O K  F O R  2 0 0 6
• Plan for a continued improvement in operating 

fundamentals. With the balance of power beginning to shift 
away from the renter, owners will see real growth again in 
rents, and in turn, Net Operating Income. This is good news 
for those investors focused on cash flow.

• For those investors focused on value the outlook is less 
clear. With interest rates ticking up, it boils down to who you 
believe will win the projected foot race between growth in 
Net Operating Income and rising capitalization rates.

• We will continue to see a steady decline in new construction 
for the next few years. The condo inflated pricing of 
land zoned for high density residential has squeezed out 
conventional apartment development.  
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Kevin Sheehan
Senior Vice President

O F F I C E
Kevin Sheehan has 19 years of experience in 

the Roseville office of CB Richard Ellis, Inc., 

specializing in the tenant/buyer side of land 

sales, the sale of commercial properties, and 

office leasing. Kevin has achieved CB Richard 

Ellis’ title of Senior Vice President, in addition 

to being a “Top 3” producer in his office for 

15 of the past 19 years. Kevin is a partner 

in the Swettenham/Levi/Sheehan team. The 

Swettenham/Levi/Sheehan team is a team of 

ten professionals focused on the planning, 

leasing and sales of major office and multi-use 

developments for both the private and public 

sectors. In terms of volume, square feet leased 

and commission generated, the Swettenham/

Levi/Sheehan team is the #1 office team in 

Northern California.

2 0 0 5  O V E R V I E W
• Increased leasing activity for larger deals occurred in 

Highway 50, Roseville and to an extent in the downtown 
area.

• The consistent and never-ending growth of California 
creates the need for more medical, insurance, real estate 
and finance companies to meet the needs of the growing 
population. 

• Small building developments for sale to users continue to be 
one of the most active sectors of the office market. 

• Call center activity has slowed because of rising rents and 
housing costs and the availability of cheaper labor in other 
markets and countries. 

• A new wave of developers are becoming very active in the 
Sacramento marketplace.
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VA C A N C Y / O C C U P I E D  S U B M A R K E T S
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O U T L O O K  F O R  2 0 0 6
• Land prices have peaked and will back off.
• Fees will continue to go up.
• Construction/materials will continue to rise as a result of 

world disasters and oil prices; an increase of 25% wouldn’t 
be surprising.

• Investment building prices will remain at current levels.
• Rents will continue to rise a small amount except in 

downtown, where they may remain level.
• Absorption will mirror 2005.
• Small building prices will remain strong and demand for 

that product type will continue as healthcare related users 
continue to grow to meet populations needs.

H O T  S U B M A R K E T S
• Roseville/Rocklin
• Natomas
• Downtown
• Elk Grove
• West Sacramento
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Craig Burress
Senior Vice President

R E T A I L
Craig Burress has consistently been the top 

retail producer for CB Richard Ellis, Inc. in 

the Sacramento Region for the past 20 years.  

He has been nominated “Broker of the Year” 

twelve times by the Sacramento Association of 

Commercial Real Estate and won the award 

in 1994, 1997, 1999, 2002 and 2003.  Mr. 

Burress’ strength is in client service and work 

ethic. He has represented most of the active 

tenants and major developments in the Central 

Valley Region.

Craig was nominated for the company’s 

prestigious McCarthy Award in 2004 and is 

a member of the Coldwell Colbert Circle, 

the company’s highest achieving producers 

nationally.

2 0 0 5  O V E R V I E W
• Roseville/Rocklin, Folsom/El Dorado Hills, Elk Grove/Laguna, 

and North Natomas remain the four large growth areas for the 
Sacramento region. The city of Lincoln has become a strong 
sub-market.

• 2005 year-to-date overall vacancy numbers were at 4.5%. 
The vacancy in the four large growth areas totaled a 
combined average of 1.6%. These growth areas comprised of 
approximately 75% of the 2005 leasing volume. 

• Both higher end specialty retailers and the deep discounters, in 
both hard goods and soft goods, experienced strong volumes.

• Rents remain at an all time high, vacancy at an all time low, 
and there is aggressive tenant activity and high demand for 
good sites.  

• Total planned and under construction square footage for 2005 
was slightly above 6 million square feet, compared to 4 million 
square feet for 2004.
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O U T L O O K  F O R  2 0 0 6
• Vacancy will remain steady at approximately 4.5%, overall 

– with the growth regions near 1.5%.
• Construction numbers during 2006 will remain high. 

Absorption will be heavy in the 1st and 2nd Quarters due to 
the carry over from 2005. Significant growth in Elk Grove, 
Roseville/Rocklin, Lincoln and North Natomas.

• Average rents for new shops in the growth areas will be 
$2.65-$3.25 per square foot. Grade “A” pads will range 
from $28.00 to $38.00 per square foot.  Box rents in the 
20,000 to 50,000 square foot range will be $15 to $18 per 
square foot.  Retail land sites, between 10-15 acres will be 
at $13 to $16 per square foot, if entitled.

• Specialty retailers and deep discounters will see aggressive 
sales volumes in 2006.

• High-rise construction in downtown – new retail to occupy 
ground floor high rises.

M A J O R  G R O W T H  R E G I O N S
• Roseville/Rocklin
• Laguna/Elk Grove
• Folsom
• North Natomas
• Lincoln (Submarket)
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• Many new restaurants coming to the downtown – midtown area.
• New major tenants to open in 2006 include Super Wal-Mart, 

R.C. Willey and IKEA.
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C O M P A N Y  S E R V I C E S
With the industry’s most complete global service delivery platform, CB Richard Ellis delivers the people, services, velocity, reach and knowledge 
today’s business world demands. Our core services lines are: Asset Services, Brokerage Services, Consulting, Debt and Equity 
Financing, Facilities Management, Global Corporate Services, Industrial Services, Investment Management, Investment 
Properties, Project Management, Research and Analysis, and Retail Services. 

A S S E T  S E R V I C E S

CB Richard Ellis is one of the largest commercial management 
firms in Sacramento.  As part of Management Services, our Asset 
Services division currently provides on-site and off-site manage-
ment operations for nearly 6.5 million square feet of office, retail, 
industrial and corporate properties in the Sacramento Region.

Services
•  Tenant Relationship Management
•  Agency Leasing
•  Financial Reporting Services
•  Preventative Maintenance
•  Property Inspection Program
•  Expense Reduction Program
•  Project Management
•  Security And Life Safety

Value Added Services
•  “Axis” Building Portal
•  Branding/Marketing
•  Employee Development
•  Procurement of Site Materials
•  Quality Assurance
•  Risk Management
•  Security Alliance
•  Technical Services

CB Richard Ellis provides comprehensive asset services with clear 
focus on maximizing value.  We partner with clients to facilitate 
an efficient transition, maximize revenue opportunities, lower 
operating costs while maintaining high service levels and provide 
accurate, timely property accounting and reporting.  We’re proud 
to serve our Sacramento market.

C B R E  |  M E L O D Y

Who We Are
Founded over seventy years ago, CBRE’s Mortgage Banking 
Group acquired the L.J. Melody organization in 1996 to lead 
the future growth of the firm. Today, CBRE | Melody is one the 
Nation’s largest, and most trusted, real estate investment bank-
ing firms. The Company expects to arrange nearly $18 Billion of 
commercial mortgages for our clients during 2005 (a 38% growth 
in production.) Our connection with CBRE—the World’s leading 
commercial real estate services firm—provides us with vast re-
sources of market data as well as close connections to the leading 
market experts across the country, which allows us to arrange a 
variety of commercial real estate capital requests.

Financing Options
With a National Platform operated from 34 offices staffed with 
130 leading professionals in the industry, CBRE | Melody has the 
ability to align any Borrower with the right commercial real estate 
capital. We have experience arranging competitive markets for all 
types of commercial properties. The following loan structures are 
some of the examples of where we possess market leading experi-
ence: Loan Sizes from $1 Million to $500 Million; Fixed-rate, 
Floating to Fixed-rate and Variable/Floating-rate Loans; Short-term 
and Long-term Permanent Loans (fixed-rates to 25-years); Struc-
tured &  Bridge Loans (floating-rates from 1 to 3-years and longer)
Acquisition & Development Loans (Construction & Rehab financ-
ing); Senior and Junior Debt Positions (or combination A & B note 
structures); Mezzanine Financing and Preferred Equity

Whether it is a refinance or acquisition loan, CBRE | Melody can 
create the largest competitive marketplace to achieve the best 
terms for your properties.  Combining our capital raising expertise 
with that of the parent company, CBRE is the leader in making 
debt and equity markets for commercial properties in the Nation 
with over $41 Billion of transaction value.  

Our highlighted service lines in the Sacramento area are: 
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V A L U A T I O N  &  A D V I S O R Y

CBRE Valuation & Advisory Services (VAS) is a nationwide orga-
nization of experienced professionals, providing appraisal and 
consulting services to a broad-based national and local clien-
tele. With a local presence in Sacramento, Valuation & Advisory 
Services focuses on the needs of our clients with a commitment to 
providing a high quality product produced in a timely manner at 
a reasonable cost. A variety of investment and commercial banks, 
corporations, pensions funds, investors, property owners, REITS, 
and government agencies from around the globe have used our 
services to satisfy their business needs.

CBRE Valuation & Advisory Services is the most technologically 
advanced appraisal group in the nation. This directly benefits our 
clients by reducing delivery time, providing better market data 
and facilitating the review process–this is especially critical with 
portfolio valuations.

Our appraisal report formats have been developed by our in-
house valuation technology group. Our report is designed to be 
consistent in methodology and presentation making it easy for 
our clients to use, review, and understand. This consistency lends 
credibility to our clients business since third party reviewers and 
rating agencies know our product and can rely on the results.

Property Types Appraised By Valuation & Advisory
Multifamily; Condominiums/Conversions; Office; Mobile Home 
Parks; Business Parks; Industrial; Hotels/Motels/ Resorts; Golf 
Courses/Clubs; Auto Dealerships; Self-Storage; Healthcare; Net 
Lease Investments.

© 2005 CB Richard Ellis, Inc.  Statistics contained herein may represent a different data set than that used to generate National Vacancy and Availability Index statistics published by CB Richard Ellis’ Corporate 

Communications Department or CB Richard Ellis’ Research and Econometric Forecasting unit, Torto Wheaton Research. Information herein has been obtained from sources believed reliable. While we do not doubt its 

accuracy, we have not verified it and make no guarantee, warranty or representation about it. It is your responsibility to independently confirm its accuracy and completeness. Any projections, opinions, assumptions or 

estimates used are for example only and do not represent the current or future performance of the market. This information is designed exclusively for use by CB Richard Ellis clients, and cannot be reproduced without 

prior permission of CB Richard Ellis. CB Richard Ellis operates as CB Hillier Parker in the United Kingdom.

P R O J E C T  M A N A G E M E N T

Our Project Management services have been developed to meet 
our clients’ growing need for knowledgeable, experienced leaders 
who can assist them in making informed decisions; predict project 
costs and schedule; and successfully manage the design, construc-
tion, and relocation process. Our core mission is to add value for 
our clients. From Planning, through design and construction, to the 
seamless completion of the move, our team will help you achieve 
your goals and save you time, money, and headaches.

Save you time—We act as filters so that your staff’s input and ap-
proval is only solicited when needed, allowing them to focus on 
their primary task—running your business.

Save you money—Our professionals assist in value engineer-
ing, assuring that your design goals are achieved in the most 
cost-effective manner.  You also benefit from our national purchas-
ing discounts on furniture, equipment, carpet, and other high-cost 
components.  With this ability, our team typically saves our clients 
between 10-15% of total project costs.

Save you headaches—With our involvement, architects, contrac-
tors, and furniture vendors will make your project a top priority, 
since they know that a long-term relationship with CBRE is “on the 
line.” 

Project Management Services
Strategic Planning, Due Diligence, Lease Analysis, Project Team 
Selection, Design Coordination, Furniture Procurement, Bidding 
and Contracting, Construction Administration, Move Manage-
ment, Post Occupancy Analysis

Pictured from left to right: CBRE Roseville Office at 1512 Eureka Road, 

and CBRE Sacramento Downtown Office at 555 Capitol Mall.
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Wells Fargo Is Proud To Support
Market Outlook 2006
The following Wells Fargo partners are available to help finance your next

real estate transaction.

© 2005 Wells Fargo Bank, N.A. All rights reserved. Member FDIC www.wellsfargo.com

Business Banking
Commercial Mortgage Origination
Private Client Services
Real Estate Group
Regional Commercial Banking
SBA Group

Glen Kelley
Mark Doris
Mark Webster
Ted Bodnar
Duffy Segale
Mary Norris

(916) 440-4737
(916) 787-3285
(916) 788-4545
(916) 788-4620
(916) 440-4282
(916) 780-7054

SPONSORS
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» When Every Detail Counts

SACRAMENTO
916.969.0900

paul.cunha@deacon.com

SEATTLE
425.284.4000

bill.valela@deacon.com

PORTLAND
503.297.8791

doug.campbell@deacon.com

NEWPORT BEACH
949.222.9060

melinda.delconte@deacon.com

Thanks to our sponsors for the Sacramento Area Market Outlook 2006:

Wells Fargo
www.wellsfargo.com

Lionakis Beaumont Design Group
www.lbdg.com 

Weintraub Genshlea Chediak
www.weintraub.com

SD Deacon
www.deacon.com

http://www.wellsfargo.com
http://www.lbdg.com
http://www.weintraub.com
http://www.deacon.com
http://www.weintraub.com
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C B  R I C H A R D  E L L I S  |  S A C R A M E N T O  A R E A  B R O K E R A G E  P R O F E S S I O N A L S

Sacramento Downtown Office
Senior Managing Director
Alan Gianini
(916) 446-8709
alan.gianini@cbre.com

Managing Director
David Brennan 
(916) 781-4849 
david.brennan@cbre.com

Industrial Department
Pat Cummings 
(916) 446-8251 
pat.cummings@cbre.com

Ryan DeAngelis 
(916) 492-6975 
ryan.deangelis@cbre.com

Ed Frantz 
(916) 492-6954 
ed.frantz@cbre.com

Mike Luca 
(916) 446-8279
michael.luca@cbre.com

Mike Lyons 
(916) 446-8290 
michael.lyons@cbre.com

Dave Planting 
(916) 446-8204 
david.planting@cbre.com

Larry Reid 
(916) 446-8788 
larry.reid@cbre.com

Jim Stanley
(916) 446-8267
jim.stanley@cbre.com

Investment Department
Mark Denholm 
(916) 446-8245 
mark.denholm@cbre.com

John DuBois 
(916) 446-8761
john.dubois@cbre.com

Randy Getz 
(916) 446-8287 
randy.getz@cbre.com

Jon Gianulias 
(916) 446-8787 
jon.gianulias@cbre.com

Don Howson 
(916) 446-8269 
don.howson@cbre.com

Pete Noack 
(916) 446-8266 
pete.noack@cbre.com

Land Department
Bill Ayres 
(916) 446-8712 
william.ayres@cbre.com

Randy Grimsman 
(916) 446-8745 
randy.grimsman@cbre.com

Brian Parker 
(916) 492-6958 
brian.parker@cbre.com

Multi-Housing Department
John Dailey 
(916) 446-8234 
john.dailey@cbre.com

Charles DeLoney 
(916) 446-8258 
charles.deloney@cbre.com

Marc Ross 
(916) 446-8785
marc.ross@cbre.com

Office Department
Steve Bacon 
(916) 446-8262 
steve.bacon@cbre.com

Deron Benvenuti 
(916) 446-8249 
deron.benvenuti@cbre.com

Betsey Campbell 
(916) 446-8246 
betsey.campbell@cbre.com

John Cyphers 
(916) 446-8714 
john.cyphers@cbre.com

Nate Cyphers
(916) 446-8712 
nate.cyphers@cbre.com

Betty Diepenbrock 
(916) 446-8289 
betty.diepenbrock@cbre.com

Rick Henry 
(916) 492-6976 
rick.henry@cbre.com

Jeremy Hollis 
(916) 446-8747 
jeremy.hollis@cbre.com

Jim King 
(916) 446-8270
jim.king@cbre.com

Greg Levi 
(916) 446-8285
greg.levi@cbre.com

Ali Nadimi 
(916) 446-8757 
ali.nadimi@cbre.com

Adam Nelson 
(916) 446-8777 
adam.nelson@cbre.com

Amy (Rice) DeAngelis  
(916) 446-8749 
amy.deangelis@cbre.com

Lisa Stanley 
(916) 446-8291 
lisa.stanley@cbre.com

Bill Swettenham 
(916) 446-8208 
bill.swettenham@cbre.com

Ken Turton
(916) 446-8287
ken.turton@cbre.com

Retail Department
Craig Burress 
(916) 446-8299 
craig.burress@cbre.com

Chris Campbell 
(916) 446-8760 
chris.campbell@cbre.com

Scott Carruth 
(916) 446-8717 
scott.carruth@cbre.com

Bob Dong 
(916) 446-8264
bob.dong@cbre.com

Jared Dong 
(916) 492-6949 
jared.dong@cbre.com

Jay Hamer 
(916) 446-8286
jay.hamer@cbre.com

Heath Kastner 
(916) 446-8795 
heath.kastner@cbre.com

Scott Laeber 
(916) 446-8241 
scott.laeber@cbre.com

Reid Lewis 
(916) 492-6990 
reid.lewis@cbre.com

Rick Martinez 
(916) 446-8233
rick.martinez@cbre.com

Keith Mellor 
(916) 446-8284
keith.mellor@cbre.com

Jason Read 
(916) 446-8273 
jason.read@cbre.com

Josh Schmidt 
(916) 446-8776 
josh.schmidt@cbre.com

Jon Schultz 
(916) 446-8261 
jon.schultz@cbre.com

Bob Shahlaie 
(916) 492-6974 
bob.shahlaie@cbre.com

Wayne Stokes 
(916) 446-8275 
wayne.stokes@cbre.com

Roseville Office
Industrial Department
Bob Keady 
(916) 781-4833 
bob.keady@cbre.com

Todd Sanfilippo 
(916) 781-4859
todd.sanfilippo@cbre.com

Walter Smyth 
(916) 781-4843 
walter.smyth@cbre.com

Nelle Thompson
(916) 781-4832 
nelle.thompson@cbre.com

Investment Department
Greg Dalton
(916) 781-4816 
greg.dalton@cbre.com

Brett MacHale 
(916) 781-4850 
brett.machale@cbre.com

Land Department
Pete Nixon  
(916) 781-4819
pete.nixon@cbre.com

Office Department
Josie Jaime
(916) 781-4801
josie.jaime@cbre.com

Kevin Larscheid 
(916) 781-4818
kevin.larscheid@cbre.com

Bryan Mckrell 
(916) 781-4858 
bryan.mckrell@cbre.com

Harry Philipp
(916) 781-4814 
harry.philipp@cbre.com

Scott Rush 
(916) 781-4802
scott.rush@cbre.com

Kevin Sheehan
(916) 781-4812 
kevin.sheehan@cbre.com

Shana von Elten
(916) 781-4868
shana.vonelten@cbre.com

Retail Department
Sammy Yu 
(916) 781-4811
sammy.yu@cbre.com

Stockton Office
Industrial Department
Kevin DalPorto 
(209) 476-2952 
kevin.dalporto@cbre.com

Dave Haggerty 
(209) 476-2953 
dave.haggerty@cbre.com

Ryan McShane
(209) 476-2910 
ryan.mcshane@cbre.com

Blake Rasmussen
(209) 476-2954
blake.rasmussen@cbre.com

Tyson Vallenari 
(209) 476-2920 
tyson.vallenari@cbre.com

Land Department
Wayne Craig
(209) 476-2940 
wayne.craig@cbre.com

Multi-Housing Department
Michael Mathios
(209) 476-2914 
michael.mathios@cbre.com

Office Department
Shelly Cannon-Keely 
(209) 476-2916 
shelly.cannon-keely@cbre.com

Brian Peterson
(209) 476-2907
brian.peterson@cbre.com

Retail Department
Xavier Santana 
(209) 476-2917 
xavier.santana@cbre.com
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C B  R I C H A R D  E L L I S 
G L O B A L  O F F I C E  L O C A T I O N S

CB Richard Ellis is the world’s leading commercial real estate services firm. With 14,000 employees, the company serves real 
estate owners, investors and occupiers through more than 270 offices in over 250 markets across 49 countries.
ARGENTINA
Buenos Aires
AUSTRALIA
Adelaide
Brisbane
Cairns
Camberwell
Canberra
Gold Coast
Melbourne
Milton
North Sydney
Parramatta
Perth
South Sydney
Sunshine Coast
Sydney
AUSTRIA
Vienna
BELGIUM
Brussels
BOTSWANA
Gaborone
BRAZIL
Rio De Janeiro
Sao Paulo

CANADA
Calgary
Edmonton
Vancouver
Winnipeg
Saint John
Halifax
Kitchener
London
Ottawa
Toronto
Montreal
CHILE
Santiago
CHINA
Beijing
Guangzhou
Shanghai
CZECH REPUBLIC
Prague
DENMARK
Copenhagen
FINLAND
Espoo (Helsinki)
FRANCE
Neuilly sur Seine

Paris
Lyon
Marseille
GERMANY
Berlin
Frankfurt am Main
Hamburg
Munich
GREECE
Athens
Thessaloniki
HONG KONG
Hong Kong
HUNGARY
Budapest
INDIA
Bangalore
Chennai
Mumbai (Bombay)
New Delhi
INDONESIA
Jakarta
IRELAND
Dublin
ISRAEL
Tel Aviv

ITALY
Bologna
Milan
Rome
JAPAN
Chiba
Fukuoka
Hiroshima
Kagoshima
Kanazawa
Kobe
Kyoto
Matsuyama
Nagoya
Niigata
Okayama
Omiya
Osaka
Sapporo
Sendai
Shinjuku
Shizuoka
Tachikawa
Takamatsu
Tokyo
Yokohama

Kenya
Nairobi
MEXICO
Mexico City
Monterrey
Queretaro
NETHERLANDS
Amsterdam
NEW ZEALAND
Auckland
Christchurch
Wellington
NORWAY
Oslo
PANAMA
Panama City
PERU
Lima
PHILIPPINES
Manila
POLAND
Katowice
Kraków
Poznán
Warsaw

PORTUGAL
Lisbon
ROMANIA
Bucharest
RUSSIA
Moscow
SINGAPORE
Singapore
SOUTH AFRICA
Durban
Johannesburg
SOUTH KOREA
Seoul
SPAIN
Barcelona
Madrid
Malaga
Marbella
Palma de Mallorca
Valencia
SWEDEN
Gothenburg
Stockholm
SWITZERLAND
Zurich

TAIWAN
Taipei
THAILAND
Bangkok
TURKEY
Istanbul
UNITED KINGDOM
Belfast
Birmingham
Bristol
Edinburgh
Glasgow
Jersey (Channel Islands)
Leeds
Liverpool
London
Manchester
UNITED STATES
Nearly 150 offices
VENEZUELA
Caracas
VIETNAM
Ho Chi Minh City
ZIMBABWE
Bulawayo
Harare
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Sacramento Downtown
555 Capitol Mall, Suite 100
Sacramento, CA 95814
916 446 6800 Tel
916 446 8750 Fax
www.cbre.com/sacramentodt

Stockton
1776 W. March Lane, Suite 170
Stockton, CA 95207
209 476 7800 Tel
209 476 2960 Fax
www.cbre.com/stockton

Reno
5190 Neil Road, Suite 460
Reno, NV  89502
775 823 6999 Tel
775 823 6990 Fax
www.cbre.com/reno

Roseville
1512 Eureka Road, Suite 100
Roseville, CA 95661
916 781 2400 Tel
916 781 4870 Fax
www.cbre.com/roseville

Fresno
10 River Park Place East, Suite 105
Fresno, CA 93720
559 433 3500 Tel
559 433 3537 Fax
www.cbre.com/fresno
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